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Bob has dedicated his career and life to all things water.  From young fisherman to Director of Sales and 

Marketing at Kasco Marine, his life and career have evolved around the love for and essence of water.  

You could say besides his family and the Green Bay Packers, fish and water are Bob’s greatest love in 

life! 

Like many members in MAPMS, Bob graduated from UW Stevens Point with a fisheries degree.  Also like 

many, he wasn’t quite sure where or what that degree may lead him into exactly, but it would always 

include his passion for fish and water. 

His early career started at the government level with the DNR but quickly turned to the private sector.  

As one of the early employees brought on by Bob Heideman at Aquatic EcoSystems, Bob helped grow 

AES into a national and international leader.  He did sales.  He did installs.  He handled problems.  He 

managed a team.  He was an integral part to a rapidly growing company. 

From AES, he brought his talents, passion, and family to Mississippi.  There he ran the sales department 

for Aquacenter, a large and influential aquaculture supply company specializing in helping the catfish 

industry in the Mississippi delta.   

While successful, a guy from Wausau, WI wanted to head back north with his family and began a career 

with Rangen feeds in Pennsylvania.  While not directly in the water, he supplied fish food to most of the 

major fish farms around the country.  Being on fish farms, working with fish farmers, and being able to 

sell a product at the same time was a great fit, but Wisconsin, family, and the Packers kept calling him 

home. 

Rangen transferred him to Idaho and by taking a leap of faith, Bob took a detour and stopped in 

Prescott, WI to meet with Bill Skluzacek (owner of Kasco).  Kasco had gotten its start in the aquaculture 

industry with Bob at AES.  In fact, Bob was the first person to sell aerators for Kasco.  As legend has it, he 

stopped in and said he wanted a job as their one and only sales person.  He didn’t care what they paid, 

he just wanted to move back home and work from Wausau, WI.  Bill was caught off guard, but took his 

own leap and hired Bob.  The trip to Idaho was cancelled. 

When Bob started at Kasco, he was the one and only person in the sales AND marketing department.  As 

he did with the other companies he worked for, he helped build Kasco through relationships.  He firmly 

believed products will have their ups and downs, successes and failures but relationships are what 

allows you to weather the storms during those down times. 

Bob was one of, if not THE key ingredient in building Kasco from a small, de-icer focused company, into a 

world leader in fountain, aeration, de-icing, and municipal products.  He led Kasco to record years, year 

after year and put Kasco on the map.  So much so, that if you hear the name Kasco, you likely picture 

Bob asking you to rub his Green Bay Packer wallet for good luck. 

In 2024, Bob will officially “hang up the cleats”, although his love for the people and the mission of 

water quality will always be there.  He will likely still attend many of the industry shows to catch up with 

long term customers that have turned into life long friends. 



Bob has succeeded at every stop along his journey and done so with humility and a genuineness that is 

rare these days.  He has friends, not customers and family members, not coworkers.  He has been a 

mentor to so many in the industry and especially at Kasco.  He has developed the Kasco team to 

continue following his lead even after he retires.  He has been and will continue to be an advocate for 

water and fish, the aquatics and aquaculture industries, and of course…the Green Bay Packers! 


